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C.640 Series | 
Aveliehio In >= ; Inland Homes are of conventional type construction and appearance. 
6 exteriors, either : 
lett or right hand Erected in one day. 
models, with pootong B a | . P P P 
chelee of eumrose now "Fst povmay | the Inland package contains exterior room size panels with double 
alternate floor Wa | L course cedar shakes factory applied. Windows, doors and all back- 
plan 7 + { } 


x ups factory installed: Pre-assembled interior room sized partitions 
and complete trussed roof. All roofing material and complete floor 
‘tis) systems pre-cut. One half inch gypsum board and interior finish sup- 








ero now #e0 00m “| a plied for field applications. 


Over 60 different models let you offer a variety of homes, prevents 





the usual look of sameness found in many projects. Plan now on 
Inland and realize more profits in 1956. Write us for complete infor- 
mation using your letterhead. Wire or phone for appointment— 
phone 3880. 
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FOR 1956 BATHROOMS 


Briggs Beautyware 
features New Models, 
New Arrangements 
and New Decorative 
Color Treatments. 


The trend to color in today’s bathroome five distinctive bathrooms -each one 
was particularly well illustrated in’ the equipped with fixtures ino a different 
outstanding Briggs Beauty ware exhibit at Beautyware color. The result five most 
the recent N. A. HL. B. Show in Chicago. interesting and unusual color arrange: 


Designed by lloward Ketcham, noted ments and decorative color treatments See our 
/, products 
in the 


BRIGGS BEAUTYWARE 114g 


BRIGGS MANUFACTURING CO., 300 Buhl Bidg., Detroit 26, Michigan Z 
NATIONAL 
HOUSING 
CENTER 


New York color consultant, it featured that were the talk of the N. A.B. Show, 
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The Hotpoint Kitchens In These (1) Hotpoint Automatic Dishwasher, (2) Automatic Washer, 
(3) Automatic Dryer, (4) Super-Stor Refrigerator-Freezer, 


Chapel Hill Homes include eee (5) Customline Oven, (6) Customline Built-in Surface Cooking Unit. 


Colortone Appliances Help Sell 
Fifty-Four $11,990 Homes in First Week-end Offered! 





Paulsen Bros. Uses Them To Highlight Low-Cost Homes In Chapel Hill Development 


[' a matter of simple arithmetic in Chapel Hill. ‘ There are Hotpoint 
Horpoint Colortone Appliance lu rlace ances for every 
cooking unit in stainle n plus 


OOO 


irprise t Paulsen Brothers 
develope i chis attractive Long Island community. They 
planne 1 ic that way—by featuring a Hotpoint Color 
tone Kitchen in a house that offers 4 bedrooms. base being able me 
board hot water heat, full basement, attached parape in ther VA or FHA 
and a large landscaped lot at $11,990 complete See your Hotpoint Distributor 
To fully apitalize on the kitchen’s growing influence will be happy to hel; 


, : 
on selling the home, these three steps were taken: (1) vour home 





Hotpoint Appliances were specified, (2) Hotpoint Col 
ortones were selected and all promouon § j Whether you are selling low-cost homes for the mass 
Hor rH market, custom homes where “price is no object,” or 

une Otpoin ome for the middie-priced range, be sure to include a full 
line of matched Hotpoint appliances in the kitchen 
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RANGES + REFRIGERATORS + DIS HERS + DIS + WATER HEATERS « § EZERS + AUTOMATIC WASHERS + CLOTHES DRYERS + AIR CONDITIONERS - CUSTOMLINE 
HOTPOINT CO. (A Os flect pony) 5600 West Taylor Street, Chicage 44, illinois 
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——— THE JOURNAL REPORTS 


New prediction — 1.3 million housing starts for 
1956. Builders have grown more optimistic since 
last month. The reason: extension of FHA-VA 
maximum terms to 30 years and a feeling on 
the part of the money managers that the 1955 
credit-tightening actions did their job on home 
production and that it 
more mortgage credit to keep up the home 
building pace. For more details see the NAHB 
convention report in this issue 


now time to encouraye 


Cement shortages may plague you this year. Best 
to determine your needs now and get your bid 
in the mill. This 1: year and you 
can bet the politicians who've promised better 

and streets will be pushing their paving 

programs as a last stand to insure re-election 

We used about 284 million barrels last 

This year we'll 290) million 

hoard shortages have crept into some 

to determine your needs early on 
this item also, and encourage your contractor 
to do the 


an election 
road 


yeal 
need Gypsum 
area 

(ood idea 
ame 


Land pools may be the answer to your land prob- 
lem. This can work especially well if you're 
selling new houses for Get 
land for them, Get it all in a big lump and 
parcel it out according to a master plan you 
work out. If with other 
real estate or land development companies. Thi 

work relatively Lhe 

land shortage problem will get worse before it 
improves. By joining forces you can 

(See the November 1955 


contractor thei 


necessary, team up 


can even in mall citie 
Improve 
it faster JOURNAI 
FNMA announced its first stock dividend January 
25 of 17¢ per share to be paid April 16 to stock 
holders of record as of January 31. The stock 
holders are lenders who've sold mortgages to the 
Kederal National Mortgage Association 
required to subscribe to stock on the 
$%, of the unpaid principal of the mortgage. At 
the end of 1955, total stock ubseription wa 
$2.6 million, which is 3% of the aggregate 
mortgage purchases since November 1, 1954 
of $86.1 million. Start of dividend payment 
should push up the price of FNMA stock, which 
is now selling under the $100 par in over-the 
counter transactions 


I hey re 
ba l of 


Prefabricated schools and churches may temporar- 
ily help you solve the problem 
student populations in your local 


of expanding 
bedroom 
communities, A ‘Tulsa Realtor-builder reports, 
for example, his city has some $100,000 worth 
of prefabric ated schools that are erected in criti 
cal areas until permanent school built 
They are then dismantled and re-erected in 
other areas 


can he 


Now, 25% of the proceeds of a Section 207 loan 
must be used for repairs or rehabilitation of the 
property in question rather than 50%. FHA 


hopes the reduction will provide a greater in 


centive for improving old apartment houses in 
Hou It) 


12 families oy 


declining area This section of the 


Act cover tructures for more 


The public housing specter again looms before us. 
The President requested an additional 35,000 
but he urged 
Congre the Hou 
ing Act of 1954, repealed in 1955, which limited 


housing units a year for two year 


to restore the provisions of 
new public housing to communities with work 
able program 
tion of slums, or 
underway 


for the prevention and elimina 
with 
You can expect a battle on this issue 


lum clearance project 


Congress permit the demise of the VA loan 
guaranty program? It July 25, 1957 
Io date 4.5 have acquired 
under the 


expire 
veteran 
program. In h 
President Eisenhower 
attitude j 
veteran have 


million 
home budget rrie 


ave last month. hinted 
the administration 


As a they 


transition from military 


to let it expire 
made the 


to civilian life and do 


group, 
not require extension of these benefit 


HOUSING STARTS — PUBLIC AND PRIVATE 


l/nderlined figures indicate record for that period 


16, O00 
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1955, sea 


Almost 1.35 million nonfarm homes were started in 


ond only to the record 1.396 million traits in 1950 and 9% 
1954. December starts dechued 
this time of year to 75,000 units 17% 
was the 


higher 
than in about as expected at 
This 
1954 
when builders had abundant mortgage funds available on favor 
able terms. Of the 1955 starts, almost 1.311 million were private 
ly owned and 19,000 in public housing More 
privately-owned single family houses were started in 1955 than 
in any previous year 


volume of public and rental housing 


below November 


highest fourth-quarter rate in any year except 


were projects 


no! excepting 1950, which had a large 


Kebruary. 
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big Cfferente 
ADVANCED 
PRODUCT 


DESIGN 


You can always depend on ALWINTITE for leadership 
in design, engineering and precision manufacture, ALWINTITE 


was FIRST to introduce the low-cost aluminum residential 


GENERAL BRONZE window; FIRST to bring out an aluminum horizontal sliding 


window, FIRST to introduce an aluminum VIEWall window 
THE ONLY 5-STAR GENERAL IN wer 
THE ALUMINUM WINDOW FIELD 


ALWINTITE window and door products are engineered to 


° enhance your reputation as a quality-minded builder to 

yy Advanced Product Design 
save you many hours of installation time,—and to give years 

keeps you ahead of competition 


of trouble-free service. That's why you can always depend on 
yr Trouble-Free Engineering 


ALWINTITE— products of General Bronze, world’s foremost 
eliminates costly complaints 


producer of aluminum windows and curtain walls 


yr Specialized Service to Builders 


ALWINTITE distributors—selected for their reputation for 
thru responsible local distributors 


service, dependability and integrity — are located in every 
x Dependable Deliveries important area 


They maintain complete warehouse stocks 
from complete stocks in every area 


and are anxious to serve you. For latest catalog, write to 


yx Continuous Advertising ALWINTITE Division, GENERAL BRONZE CORP 
creates ready customer acceptance Garden City, N. Y. Attn. Dept. NR-561 


aluminum WINDOWS and DOORS 


by GENERAL BRONZE CORPORATION 


ALWINTITE DIVISION — GARDEN CITY, N. Y. 
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TermorTtan, fe ti wnrilh ond ody Kelvinator Built-ins for 1956 2-1 


A unique, 16-foot refrigerator-freezer by Kelvi 
nator, the “Foodarama,” comes in white, eight paste! 
color and a new bru hed chrome exterior Oven 
doors are available in same exteriors plus ebony to 
match or contrast with the ““Foodarama The stain 
less brushed chrome cooking top has four surface 
units with even- position witche \ eparate gri 
dle has an infinite heat switch and a built-in rod 
heating element. The oven door comes in non-fog 
ging glass window or solid door 


For “Gentle” Warmth and Cooling oe 


A new 12-page, full-color catalog has just been 
published by the Thermo-Base Division of Gerwin 
Industrie Inc. Full-color photographs of typical 
residential, commercial and church installations are 
shown. A new table of capacities for various length 
of 6” pipe and elbows is given. The exclusive Ther 
mo-Base method of sizing both heating and air condi 
tioning jobs saves hundreds of hours of estimating 
time yearly for average jobs, says the manufacture: 


Hands-Free Telephone 2-3 


The new Stromberg-Carlson Hands-Free Tel 
phone makes telephone conferences easy, for the 
ensitive microphone picks up conversation from a 
far away as 20 feet, and the volume of the speaker 
can be adjusted so everybody in the room can hear. A 
microphone cut-off button temporarily disconnect 
the microphone if the conferees want to talk private 
ly for a moment 


A “Kaleidoscope” of Color 


The Formica Company has introduced a new 
tern Milano Producing il require a proc 
tirely new to the laminated pla tics industry | 

kaleidoscopic Just as the kaleidoscope never pro 
jects the same pattern twice Viilano patterns neve! 


repeat themselves. The pattern is available in a selec 
| 


tion of three basic color gray, antique and pink 
Formica officials say they expect the new Milano t 


become one of the most popular and versatile in the 
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22 homes in $9,500 bracket... first group 


of 64 sold before completion . . . and every 


one with a ‘Pioneer’ kitchen 


says Mr. C. Grady Cates, Jr., President, 


Hines Building Corp., Dallas, 


Texas 
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$9.500 homes a truly 
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SELLS YOUR HOMES FASTER! 
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All 22 


Manufacturers Trust Company, New York 
irchitects: 
Skidmore, Owings & Merrill 
General Contractors: 
George A. Fuller Company 
Architectural Metal Fabricators: 
Ceneral Bronze Corporation 
Interior Design Consultant: 
Eleanor Le Maire 
Reynolds Aluminum Applications In This Building 


Column Mullions * T-Bar Ceiling Supports « 


Copings * Fascia * Entrance Door ¢ Trim 














Reynolds Aluminum Service 
to the Building Industry 


Reynolds makes available expert help in 
aluminum design problems and in selecting 
from a wide range of standard Reynolds 
Aluminum mill forms, in addition to these 
performance-proved Reynolds Lifetime Alu- 
minum Building Products: 


For Home and Farm: 
Gutters & Downspouts 
Reflective Insulation 
Residential Windows (Casement, Awning, 
Traverse, Double-Hung, Basement and Utility) 
Corrugated and V-Crimp Roofing and Siding 
Weatherboard Siding—Flashing—Nails 


Industrial, Commercial: 
Center Pivoted and Commercial Windows 
Reynowall, exterior insulated wall system 
ReynoCoustic, aluminum acoustical system 
Reynowall, interior partition system 
Reynoside, aluminum siding in modern 
architectural designs 
Reynodeck, aluminum roof deck 


Write to: Reynolds Metals Company, 
Ruilding Products Division, 2016 
South Ninth Street, Louisville 1, Ky 











alternate features and complete price | rmat 


19%¢ 


company entire line. It} hown here in a bathroom 
application Milano wa designed by ,aymond 
Loew V \ ociate 


Do You Know Who’s In? 
Hlow vould 
curr your telephone 
ind recepti rl 
able to tell at 
which salesmen 
and when the ! 
turn? You can achi 
this very easily and 
expens! ely vith 
Inanout Register 
manufactured by the 
Heirloom Company 
The register is identi 
on both side Phu 


place itoon the cr 





next to your yperatlo 

and beside the path lo 

the front door. You 

alesmen set it as they come and go. and the operator 

can read it at a glance from her side of the re 
Catalog will be sent upon request 


ister 


Conserve Space — Add Style and Beauty 2-6 


Gerber Plumbing Fixtures Corporation announce 
the addition of a new vitreous china lavatory to it 
line. This lavatory has in 
stant appeal wherever 
pace 1s at a premium, yet 
where appearance is an 
important factor ay 
Gerber. Gerber designer 
used appearance asa ba if 
larting point and develop 
ed a plumbing fixture 
which will undoubtedly become one of the 
portant items in the line. The nev 
only 16” x 1214” overall. yet it include 
plash back, a large bowl, front overflow 
utility features of a much laree 


lavatory 


rv fixture 


Deluxe Suburban Homes in Full Color 


Phe complete line of 34 basic plans of Pease Hom 

featured in the new “Book of Pease Homes for 
1956 The 72 page cata 
oy trace the buildu 
Pease Homes from p 
tion line to erection and 
finishing at the buildin 
ite and includes full col 
views of each Pease Home 


plan. A major section 


f 
Ih 
| 
roduy 


the catalog ! devoted 1 
full color illustration 
deluxe suburban home 
ind demon trate | 
ally, the flexibility of Pease design. A triking fea 
ture of the new catalog is a picture tour of the 


in 
terior of the Shorewood In addition the book cor 


tains plans for Pease Home pecifications, detail 


I 
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Speed Sales . . . Save Time and Money -_ 
Banished forever, with the introduction of — the 
Ke \ | Oh b x are the aMhnoy alice and expen ( of 
making keys available to listed propertie This tume 
and rioney avinig device 
is a new method of keep 
ing keys to listings always 
available at the listing 
vhere they are needed 
Viodern and incon picur 
in design. the “Key Lo 
fits instantly on the 
ide or bottom of the 
or windoy It hold 
the key to the property, 
ind opens only with the key in possession of the Real 
or It 3 engineered with an Ace lock and barrel 
ype key which cannot be duplicated making jt pil : 
and tamper proof, A “Key Lokbox” on each prop oo’ . f on iif 
erty, plus only one master key in the pocket of the — ae Ley 11 : 
alesman, makes it possible to instantly show any plies 
gy. It is distributed exclusively by Moorlee Di 
y Advertising of Beverly Hills. California 


. . \ re-cul hy 
Complete Lawn Care in One Operation 7 sso 


kit 


\ revolutionary new machine. the Lawnscaper 
Ho 


incorporate ill the equipment necessary for com 

| july 

plete lawn care in one compact elf powered unit 

In one ingle operation. and with a single operator 
| r 

it performs the numerous function previou ly done 


by several machines. or by hand. including mow 


The Modern Builder's 


_-* 


... Money Maker: / Cy 


tl JAHB H 


WRITE LODAY for our BUILDER MANUCLATL «¢ 


ALLEN INDUSTRIES, INC. 


P.O. Box 2497 Sta C., Baer Field, Fort Wayne, Indian 2 
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Guide To NEW PRODUCTS & ADVERTISERS 
Use the Handy Inquiry Form below for more infor- 


mation on new materials and advertised products. 


How to use this Guide: The number to the left of a manufacturer’s name is dupli- 


cated on the Inquiry Form. Mark the numbers on the Form about which you want 


more information at no cost or obligation. Cut out Inquiry Form and mail today. 


NEW PRODUCTS 
lvinator Division. American 3 
Kelvinator Built-Ins for 1956 
Phermo-Base Division, Gerwin Indust 
hor Crentle Warmth and Cool 


tromberg-Carlson 


r 


Hand kre Pelephone 


14+ Formica ¢ ompany 


\ Kaleidoscope 


Heirloom ¢ Ompany 


Do You Know Who's In 


Journal Handy Inquiry Form 
14 Stelzer 
Products Feditor VI imkay 


) | kK Sander orl 
VAT Nee | 1oavilg 
® Strick Plastu Corporation 


Shatterprool! Bath kane 
I want to know more about the items checked 


below. Please see that complete information i ADVERTISERS 


ent lo me without cost or obligation 117 Inland Home 


18 Brigg Vianutact 
19 Hotpoint Comy 
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To make any home ‘“‘different’’— 


Silentite 
Convertible windows 


Because they can be used in so many different 
ways for different homes, Curtis Silentite Convert 
ible wood windows provide distinctive individ 
uality ivoiding the monotony of “look-alikes 
Silentite Convertibles can be used as awning sash 
is casement is fixed sash in window walls 
or as ribbon window Available in 11 sizes of 
sash units and three stationary frames. The hard 


ware 1s lifetime-la ting good look Ins nvion Zytel 


To make any home more weather-tight— 


Silentite 
double-hung windows 


heat lo have been cut to a new 
low in the Curtis Silentite double-hung wood 
window. Self-adjusting or ‘floating’? weather 
strips assure year-round protection from weather 
and dust, yet leave the sash free-moving. Spring 
suspension provides finger-tip operation through 
out the life of the house. Like all Curtis Silentite 
windows, it 1s guaranteed. Curtis Silentite double 
hung wood window units are available in 7 differ 


ent designs and in all the commonly used siz 





cil To make any home more beautiful... 
; . more practical 


ae 


riety 5. 


Silentite 
casements 


Casements can be practical as well as beautiful 
they need not stich wing or rattle. In the Curti 
Silentite casement, all the beauty has been retained 
and all the unpleasantne eliminated. ‘These 
complete pre-fit casement unit ire 80 weather 
tight that independent tests show 41 le heat 
loss 15°, les ur infiltration than standard 


competitive casements. Like all Curtis windov 





these casement ire preservative water repellent 





treated for long life. They ivailable in two 


width ind three ish ty 


Curtis 


rs . , mn WOODWORK 


For the best in windows, look to 


CURTIS 


peRATiog WoodDWodoR K 
F heart of the home 


Curtis Silentite windows are sold by leading lumber and 
building materials dealers everywhere. See your dealer 
soon—and mail the coupon for literature. 


Please send information on Curtis ilentits 
windows 


Name 
Addre 


City 


Pee ener ee eee een 





Public Relations Means Making 


People Want to Do Business With You 


TOMEONE once made the keen observation that you can the home-seeker 
b lead a horse to water but mu cant make him drink the prospect h 
We cant dispute that for a moment, but we wonder if a that Realtor? 
more ingenious person couldn't make that horse want to We want to do busine 
drink. A salt lick might do the trick real estate prospect 
Phinking it over, how man times recently have you Realtor ware the 
made a purchase because you wanted to do busine vith they hear. The 
i certain individual or company? They didn’t force an helps make thes 
thing on you. Rather, they made it a pleasant experience nother 
to buy. You trusted them. You liked their courteous treat A new concept in public re 
ment and thei personal interest in you. You were sold on to help one qualified recommended 
doing busine with them before ou were sold on the mitt timulate favorabl talh 
item you finalh purchased OWNERSHIP, this program offer 
It much the ime in real estate A home seeker, for one leading Realtor can keep itt 


1 


example, could buy a certain listed home from almost any people who are the bellwether 
real estate person in town The home may be on an ex KRSHIP tells the ul to-date 1 
clusive bout the listing broker usually will be glad to co that Realtor mtegrit ibilit 


operat vith another broker who has a buyer. So why does irds of pi ictice 


Among Enthusiastic Users of 


OWNERSHIP is Harvey R. Barnard 


Harvey R. Barnard of Green Bay, Wisconsin 0 see the earth in a grain 
of sand and the ocean in i drop of vater. And so i th OWNERSHIP Mag 
ine. tis small in size but contains big thing things of importance to the | 

vner: to those vho are interested in land and buildin ind to those hy 
interested in their fellow man 

Your saying on the front cover of each issue Under All Is the Land is a 
‘reat inspiration to Realtors. [t conve a real picture of the importance of land, it 
urface to hold man creation of great building ind to produce ill man 
need of food, clothing ind heltes ind under hose urface | derived the 
incredible wealth of metals, minerals, oil, vas, and chemical We are indeed 


proud to have OW NERSHIP he Iping to tell our real estate tor 


Typie al of the outstanding Realtors u ho have been award d OWNERSHIP 
we: Pointer, Coon G Wood, Saginaw, Mich; Taylor G Company, Pine Bluff 
Arkansas: ( lapp Thomssen ompany, St. Paul Minnesota; H. 1. Morse, Phoenix 
Arizona; Leach Realty Company, Pueblo, Colorado; Styer Re alty, Los Gate 
California; Albert Balch, Seattle, Washington. (Part of a 


/ 
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The 980 sq. ft. “Volunteer”: 3 bedrooms and family 


The “Cumberland”, an outstanding home valve in the 
room; low price range 


medium price range 


Move Ahead Fast 


as a franchised American Houses builder-dealer 


t your horse-and-bugey stvle Each of the 39 American Houses designs gives you 
. all these features 
titor American Houses dealers are 


the crest of a brand-new wave and 


an ride with them! 


re use out of your capt il. a 
eason, and the kind ol 


promouonal, and decorating 


PROJECT BUILDERS— American Houses, Inc 


, is America's leading prefabricator of large housing developments 


American Houses Inc. 


AMERICA’S GREATEST HOME VALUE 


The President’: 1747 sq. ft.,, 3 baths, 5 bedrooms 165 West 46th Street, New York 36, N.Y 


and a family-room den; in the quality bracket 


Fill in the coupon right now for more details 


American Houses, Inc 


6° Wiest 44th Street. New York 
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Some Deduction Changes in Current Tax Law 


We've heard a lot about all the changes in the current tax law, 


but 


on or before April 15 all partners ind individuals must do some 


thing about them, on their own returns. Here’s how 


e Depreciation: Scope has been 
broadened quite con iderably \ 
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By BERT V. TORNBORGH 
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@ Accrual of Real Estate Taxes: 
Lhe 1954 tax law clarifie a pot 
that has long needed clarifying 
namely When ine real estate 
taxes deductible. and by whorn? 
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REALTORS and APPRAISERS 


Fredrick M. Babcock 
Real Estate Consultant and Valuator 


Arthur A. May 
Realtor Valuation Consultant 


BUILDING CONTRACTOR 


Jack H Monroe 
Atlanta Builder & Designer 


VALUATION ENGINEER 


A Clyde Cawthon, Valuation Engineer 
Atlanta, Georgia, Fulton County 
joint City-County Board of Tax Assessors 


HUNNICUTT & ASSOCIATES 


— VALUATION ENGINEERS 


| 41 Fourth $1. So St. Petersburg, Fla 


J 1429 Peachtree St. NE 


Write for descriptive brochure 


Atlanta, Ga 

















“RESEARCH HOUSE” INSPIRATION FOR 
417,000 HOMES IN SOUTHERN CALIFORNIA 


Are home without year-round 


kung 1if ¢ 
lete? Yes judging trom the popular respor 
ermaker Village nomes ! West Cov 
McDonald Bros. are the builder: 
Instead of drawing up house plans and t 
air conditioning McDonald Bro: nad the 


good business sense to follow the de 


House and build their home ivound air co 


This is the Carrier Weathermaker Horn 
iT thy Weathermaker Village homme 


tion is no longer needed Furthermors 


weather oriented we ping 0 
and planted patios protect the 


California sun 





Opportunity for Leadership 


I MAKES nice talk. but no one doe Nationwide, « 
anything. The people aren't interest ly those un the 
ed an Ohio real estate executive wa vital take in thy 


telling \ last weel Hle was debunk tainly our ten muthion 


ing the idea that anything would result mce 1945 have he 1p 


from the programs ol lum rehabilita 


tion. neighborhood and home improve tie sul 
ment. Behind this facade of indiffer open them t 
ence, we suspect this man actually felt ayin 
What's in ait for me 
We're the first to admit that there ha 
been i lot of talk about redeveloping 
ind rehabilitating ubstandard house 
ind = nemhborhood But there 
been nearly enough. And this real estate 
man only has to look a few miles from 
his own doorstep to * that something 
being done and = that ople are in 
terested 
In Cleveland, a citizen yroup ha 
handed together to give the publi i vy down the 
isual exclamation point to the idea of LIL bet bi 
improvement. Representatives of lo tus name! 
vroups, including leaders of the ALL ol 
al estate and building industry rading of 
unatically produced Operation riers 
Demonstrate Iwo lum dwelling desirable 
have been moved to Cleveland Viall hhoorrae mw 
ind completely reconditioned, Forceful nvestment 
upported by the pre the project marketabi 
has drawn enthusiast public reception Here 4 
Phe result? Since the opening of Op individual 
ation Demonstrate last) fall, home PhOUISEagy tne 
inipre vement building permit in Cleve hip. By vi 
land have increased substantially porting Build 


his demonstration doesn't end there Council l Irn 
local eal estate and home build hood Operaty 
ine buyiny ubstandard e can focus t 
ther sections of Cleveland The dnportance 
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Builders 


By ROGER ©. LAKEY 


Managing Edit 
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Chicago's downtown and nearsouth sections housed 30.000 delegates to the 12th 


an 
nual NAHB show last month. Meetings and exhibits were spread among the Conrad 


Hilton and Sherman hotels and the Coliseum. This view looks north across the 


Loop 


One hundred meetings and 450 exhibits faced a record throng 
of 40,000 delegates to the home builders’ convention in ¢ hicago 
last month. Builders were set awhirl with the countless and 


lavishly colorful displays of unusually advanced equipment and 


1956 NAHB OFFICERS 
products for new houses. At their meetings they learned there 


President Joseph Bb. bay 
would be ample mortgage money in 1956 but that they'd better erstick, Dayton, Ohio 


First Vice President—George 
learn how to merchandise to an increasingly competitive market S. Goodyear, Charlotte 
North Carolina 


Second Vice President Nels 
Severin, San Diego, Cah 
fornia 
WV) thrany tand out om. the thy provi 


, Treasures Carl Mitnick 
homme burababanns cene vlit mid that the 


VMerchantsville, New Jersey 
Viany builder 


they dont know how 


Secretary Martin LL. Bart 
ling, Jr., Knoxville Den 

market oifinitely more nessec 
than any since wart 

9560 homebuilding promise 

i lopsy turvy a 1955 


rhie nontader i i 


tien 
dele priate 
Verntion 
thonal A 
ers held in ( 
Comechusion 
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NAHB CONVENTION REPORT 


Selling 


peri 
Cer al all 
Trica Dh \ (] 


| r tne 


bree tlandin 


burner 
itchen 


trie Hilton 


NAHB’s 1956 Policies 


@ FHA, VA, local governments and lendes hould curb the tase 


spreading tendency to pile tinea ATTY cost pon homebuyer 


@ lo stabilize mortgage credit, ENVEA must be developed into 
a central mortgage reserve facility, operating privately within 


ts theca supervised boy voverhmcii 


@® Sections 220 and 221 of the Housing Act should bn tream 
lined to lacithtate urban renewal 

@ We urge the appomtment of a pre rlential advisory group ofl 
city officials, planners, Consumers, architects, lenders and builder 
to recommend practical measures for solving community facil 


tic problems 


@® Mortvave credu shortave and deep eated social attitude 
make it difficult to provict minority housing, however the Vol 


untary Home Morteavge Credit Program ts aiding our effort 


@etl« prov ice housing for the aved, FHA police licotalal Teer ve 
vised fo recounise thre hborrowel property and current maoome 


a security 


@ Mor publi housing cannot be justified an toda coonom 
Instead, federal help should be devoted to Hn proving low in 


come families’ earning power 





@ Excessive militar housing can rum the market in localitte 
near militar mistallation I hve Vat hould be amended tor 


neater control 











4 
Right now builders are taking immediate 


—just fe} glimpse ret ae ial) ; action to introduce Best ‘Freestyle’ Homes at 

_ the’start of the 1956 building season. These men 

45.000 eeritchs possibilities with a . 3 back up Best with reports that the “Freestyle” 
, b 


development is a “hit"! 
The Best dealer has only one, two or a maxi- 
BEST heesty Q, HOME! mum of three basic plans to work with—depend- 
“w ing on his choice. Yet each plan gives him 45,000 
* 


opportunities to sell a customer, for that’s how 
many separate home designs are possible 








Moreover, the customer creates the design 

himself, using the new Best-designed sales tool, 

the “Silent Architect”. He se//s Aimself on his 

ofn “individualized” home. This is a freedom of 

design formerly available only with high-cost 

W. G. custom building, with the customer retaining his 
et own architectural firm 


= 


EFFINGHAM, ILLINOIS 





1956 building plans are underway—now ts the 
time for you to offer Best “Freestyle” Homes in 
your area, Wire or phone us—or airmail the cou 
pon, Get the facts you need about a profitable 
Best dealership 


{ S . => ™ 
ae uP we. Warns f q 


nO garage, gable roo! 


4 
de 
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"7 Oe alll Ball dl 
| ied ate 4 
nv Rite > Anan & 
carport, gable rool 
sliding aluminum windows sliding aluminum windows sliding alum 


no garage, flying gable rool ne garage, hip rool, “high” 
ble hung windows imum windows 
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BEST ‘‘takes you by the 

hand" and helps you with: 

Y Land planning and sub 
division 

UW FHA and VA processing 

V Interim and permanent 
mortgage financing 

Sales and advertising 





The sensational Best “Silent Architect” lets your 
customer design his own home—even showing him 
what the completed house will look like. The 

$ “Silent Architect” can be adapted to the entire 
“Freestyle” line or the limited selection you may 
decide to offer 


ip all mil thig Coupon today 

















BEST TODAY! 


Builders wanted to learn more about public relations, On the public relations panel 


Bob 


was Fawcett editor 
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NAHB CONVENTION REPORT 


ind other 
the NAHB 


member 


Pov ail icints PG You Advertise 


These frowns 


exam Your Ability to Trade? 


re’ci DT 


element 


Nlore 
lor Being able to wade is getting to be a key to successful merchan 
i* ry . 


Pharr ine read 
John Ro Worthman. Jt dising. Traders report more prospects and more sales by advertising 
\\ ; 


trades, as the whole track in idea becomes more practical Here are 


SOT ideas from a convention session that have | roved the if value 


Standing room only! Builder interest in learning how to trade house 
tor Mal Sherman, Baltimore, told tuilders that to trace uccesstull thes 


team up ith a good real estate organization 


Rae 








tuilders are becoming increasingly aware of the 
benelits of teaming up with a wood real estate sales 
organization. Prank Hart, sales manager of Walker 
Lae five las Angeles (See December 1954 
JOURNAI told builders to assume that sales are 
be tough, then wéet a merchandising plan 


1. sold 6,195 houses for contractors in| 1955 


More and more builders entered the competition 
for design and land planning awards this year 
One member of group shown examining an entry 
is Max Webrly (right) 
trban Land tnostitute which conducted the neigh 


executive director of the 


borhood deve lopounne nt contest 


NATHIB's new president and its former executive 


vice president exchange pleasantries at one of the 


Pamquet meetings, Lett to right are Joseph and Mrs 
Hlaverstich, Moers 


Cortright and Frank Cortright 
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1 we belief an this rule based 
on the general] «cepted pris 
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own actual investment in trade 


ins to the bare minimum. Your 
building operation will be curtail 


ed if Vout per tinny Capital Le 


In trading, as in other phases 


of home building, knowledge 
of the 


important every day 


market more 


Here s 


successful 
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yrows 


what one highly 
trader has to say 
“You either have to know 
the real estate business, you 
have to learn it, or you've 
Zot to get a good Realtor to 
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Those builders with their | 


own real estate department 
are better able to operate at 
a profit because only the real 
estate department can know 
the value of the house to be 

Frank 


Flynn | 


taken in on trade 








sell your homes.” Leland 
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keep it as a rental property Lhe 
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must be decided on its own merit 
Phere are time when it is nece 
ary to take a | and time vhen 
it is) po ible for example Dy 
rentin to avoid losing money on 


your investment. even when you 


have made a mistake in the tran 
action 
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a trade-in’ plan If you 
don’t get into trade-ins, you're 
going to fall behind the com 
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Outgoing president Earl Smith and Mis. Smith (center) were jubilant after a successful 
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NAHB CONVENTION REPORT 


Even the nate speakers talked shop. Gen 
eral James Van Fleet, one of the two main 
speakers at the khevnote session, urged build 


ers’ support of the Homes for Korea” pre 


ram of which he ts chain 


Several displays it the convention temunded 
builders constantly that this 1 Trernnne TD 
provement veal ml that they could tiod 
big Opportunities m remodelin Hheve Kos 
Mehkeever of the Urban Land Tastitute arm 


delegates with literature 
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The Public 


Why aren't homebuyers as willing to pay for the specialized SErVICES 


of a competent real estate broker as they are for other specialists 7 


Big pe st reason: They don't know enough about his services Here's 


more ammunition for selling the public on the idea a competent 


broke: 


real estate 
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A real estate man worthy of his 


profession does all these things: 


* Fits a property to a prospect 


* Does the prospect's legwork 


* Reduces a buyer's homeseeking time 


* Screens prospects for owners 


® Acts as an impartial intermediary 


* Knows how to negotiate with owners 


® Arranges for mortgage financing 


® Knows financial requirements for all listings 


® Makes scientific property evaluations 


* Advises builders on planning salable houses 


* Advises when to bring land into use 


*® Knows the best use for specific properties 


* Advises in a highly complex field 





is well worth his commission 


BIN 
{ Real | 





trie 
OMipare 
curl we 
lum into an unmediate ¢ 
The buyer market ha re 


An a latio | 








Competent real estate salesmen boing owner and prospect together inp an expeditiou 


manner, which requires a great many on the part of the tlesmian and ha 


Company Seco bow on Opposite page 


Here, Mi Helen ¢ brown of the Alexander Summer Compan «leone i sale for 
dwelling in Rideeheld Park New Jer ey. OClwner right anal ite lett une athe thee 


IDuyer econd and third trom lett it the closin Mi Brown ts fourth from left 





Number 12 in a Series on Sales Training 


Are Your Sellers Forgotten Men? 


By RANDY KNIGHT 


ithals ¢ ompany 
( M 


If your salesmen ask themselves, “Which comes first, the listing or 
the sale they'll discover why they should spend as much time with 
the seller as with the buyer. Doing a good job of selling the seller 


will uw cally pave the way toa quicker sale 
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F R E E | INSIST ON DFPA GRADEMARKS! 
FIR PLYWOOD DFPA grademorks are your ; 


FACTS BOOK of plywood quality. Spe 
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ommunity Facilities — 


Your Biggest Problem in the Next 10 Years 


If you! COMMUNITY Is bursting al the scams, aS Most arc, then pro 
iding all the facilities and services demanded by that growth is 
Romp to be the most serious problem facing your own local real 
estate and building industry, says our author. As a member of the 


Rroup most directly affected, you should take the lead in educating 


your community to the problem and its solution 


bby NATHANIEL H. RoGG 


Lconomist 
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School S4.1 billion > billion 


Hospital > bullion OFS.0 muatlion 


Water and sewer % billion ! billion 
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Roads (local and state only OY billion 5 billion 








‘Bedroom’ Communities 
cannol support a 
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Hospitals 
—the answer lies in 


a broader tax base. 


' f Connecticut 
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found that the major ¢ 
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education not enough revenue 
uld be obtained from. ne 





Here’s what you can do about il: 


@ Acc pt the fact a probl mi CXISE 


@ Realize that real estate men and builder 


themselye: than the \ created it 
@ Accept the fact the answers cannot be obtained overnight 


@ Work with all grou] involved (teacher planner city official 
PTA, public health officials ( hamber of Commerce do 
merchants ) to identify those aspect of your own local 


which you can do something about 








A New Tool— 


Cuts Appraisal Costs by 50% 


You can reduce time and expense of residential cost estimating by 
30°, to 35°, with a new slide rule and cost estimating system de 


veloped by the largest en masse appraisal firm in the Southeast. Ap 


Nev lide rule which helps assessors and 


appraisers estimate residential property 


costs is being examined by Jack C.. Hamil 
ton, a member of Hunnmicutt & Associates 
who originated the 
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Income Tax Deductions 


( ed from page 


tated it may be considered to con 
tain 6% interest on the average 
unpaid balance during the tax 
year, and such interest is now de 
ductible For these purpose the 
average unpaid balance is the sum 
of the balances out tanding on the 
first day of each month. divided by 
12. Maximum interest deduction 
in’ this connection, of course, may 
not exceed the amount of the pay 
ments made or the total carrying 
charge attributable to the year 
You cannot claim 6% interest 
where the total carrying charge 
were 414 ' for example 

So much for the deductible in 
terest part of a carrying charge 
The entire carrying charge would 
be deductible if it came under the 
category of busine or nonbus 
ness expense, as apart from a per 
onal TV set purchase, for exam 
ple. Finally. if the interest) wa 
eparately tated in the contract 
as it sometimes is, then that inter 
est would be deductible regardle 
of whether it is more or less than 
Hy, 

Do these rule appy to old in 
tallment contracts? Yes, they 
apply to all installment payment 
during a tax year beginning after 
1953 and ending after the effective 
date of the 1954 law. namely Au 
gust 16, 1954 Age of the contract 
is MMaterial 


@ New Breaks for Farmers: Farm 
land improvements have generally 
had to be capitalized, and as farm 
ers get no depres lation allowance 
on land they could only recover 
uch costs at time of an eventual 
sale of the farm. Now farme1 
may elect to take deduction for 
costs of earth moving or treating 
land used for farming purpose 

up to 25 of a tax yeat pro 

farm income. This covet 1 eX 
perise al 
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s) planting of windbreak 
brush eradication; 
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hu the new deduction dos 
t apply to any outlays for item 
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Prefabricated homes are 
setting the pace... 


in styling, planning, 


GROW WITH 
PREFABRICATION 





construction! 


Designed by the nation’s top 
architects, prefabricated homes are 
years ahead in styling and planning for 
modern living. Costs are accurately 
figured before you start construction 
‘This simplifies financing, eliminates 
guesswork and cuts risk 


Compared to a 50°, increase in 

total housing starts between 1948 and 
1955, prefabricated home building 
increased well over 200°,. Records 
show that builders who formerly 

put up 8 to 10 homes a year are 
now erecting prefabricated 


homes by the score 


Learn the advantages of a dealership 
Write for a list of leading home 
prefabricator 


PREFABRICATED HOME 
MANUFACTURERS’ INSTITUTE 


934 20th Street N.W., Washington 6, D.C 


For sample copy of H the Magazine | 
of Prefabrication, send request 


on your letterhead 





The Law Says! 


. W he re dor 5 oral condition precedent apply 4 
@ Why put memoranda on ba k of checks 7 


® Can words have special meanings in oral contracts? 


By GEORGE F. ANDERSON 
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Hideaway Attic Stairway 


Ih Improved hide 
i\ dy appearinp tte 
rway,. featuring finger 
» control. di appeal 
completely into the atti 
and leaves a fini hed panel 
on the face of the ceiling 
Designed for home in 
need of additional storage 
pace it meet ill rigid 


alety requirement ind 4} 


unconditionally guaran 
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the Newark Ladder & 
Bracket ¢ mi pan It come 
completely assembled in a 
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installation 


imple 


New Automatic Display 


war ATK | 


DSP AO 





f 
| 
{ 
| 
| 
| 
| 


SIGN STANDARDS 
for REALTORS use... 
METAL SIGN STAKES 


Per Bundle 


Additional Cros 


Per Bundle 


DOUBLE LOCK DOUBLE FACED 
SIDE WALK STANDS 


HOME | ES on 
STANDS WITHOUT STOCK SIGNS 
it” 


i “WE SIGN THE NATION 
» 











A place for everything everything in place with 


“‘)) / S 99 | 
eal .daver | 
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FILE 
ENVELOPES 


POR REALTORS | 


@ Progress of deal instantly visible 
@ No hunting for mislaid paper 

@ Nothing omitted nothing ney 
@ Printed check list « 
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LINCOLN PRESS, 407 E. 4th St., Royal Oak, Mich. 
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SALES AND SERVICE 


NATIONWIDE 





“PERFECT HOME has been our good will 


ambassador for six years,” 


savs R. A. Fossey. South Miami Realtor 


aad Home Magazine has 
been our silent partner and 
good will ambassador for more 
than six years. Its effectiveness is 
evidenced by the numerous re 
quests for inclusion on the mail 
ing list. Our salesmen find that 
Cusack Realty 
River Forest. Ilinois its many stimulating ideas greatly 
we impress the newcomers to our 
New Albany, Indian community with its usefulness in 
Sweeney & Moore planning a new home or improv 
(rome Pointe, Michigan ing an old one 


bd G. Hacker Company 
Lansing, Michigan 


Established families tell us it 


1s equally useful for ideas in mod 
RK. He. Baer & Sons 


partanburg, South Carolina 


ernizing older homes and keeping 


S 
Bi ' a up with the latest trends condu 
sinniwin “ npany 

Memphis, Tennessee cive to comfortable, convenient 


Yetta G. Samford and pleasant living 


Opelika, Alabama In addition to all of that 


McNutt Heasley we enjoy it too! 
Orlando, Florida 
Mr. Fossey’s reception of Per 
Jeffcott Realty 
( ( , 
ee Mine FECT HOME ts specially pleasing 
to us as publishers For more 
Macon Federal Savings & Loan 
A ag ar than a quarter of a century, Per 
( ON ‘ y ’ 
Parker Realty Company rect Home has been serving 


Brunswick, Georgia blue ribbon organizations the na 


bE. Turner tion over in home selling home 


Hatseshurg, Mlssiesippl financing and home building 


Dunlap & Bulkley, Ine Mailed to a select list of key, in 
Clinton, Connecticut 
fluential families in a commu 
Lester O. Sterling nity, Perrect Home stimulate 
HKeverly, Massachusett 
powerful third party influence for the sponsoring group It perform 
A. Clinton Brooks & Company 
Ni eiiais  Ulasesdienens a service for these families, bringing them each month the best ideas in 
home building, decorating and furnishing. Its quality connotes high 
Speed & Hegeman ‘ B 95 6 akg eae. 
West Springfield, Massachusetts ethics and fair dealing for the sponsoring group 


John Weiss & Company Exclusive annual, renewable franchises are available in certain con 


Paterson, New Jersey 


munities. If you are interested in qualifying idadre our mquiry to 


Montclair Board of Realtors 
Montclair, New Jersey 


Rowland R. Harden 
Haddonfield, New Jersey 


Albert S. Swanson 
Scarsdale, New York 


oughkeepsie, New York 


STAMATS PUBLISHING COMPANY 


CEDAR RAPIDS, IOWA 
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A boon to the busy or the timid 


housewile has come to the market 
in the form of the “Dorphone . an 
clectronice door-answerting intercom 


COMMUDICALTION 


system new product permits 


two-way between 


any central poimt in the house 
kitchen), and the fronts 


pots out that this eliminates the 
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1955 was thre 
history of the GI 
loan program for home-buying vet 
erans. VA that 650,000 


veterans loans 


The year vicatest 
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im the tl-yvear 
estimates 
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195%, 
EX pects the total to be even higher 
in 1956. The 1955 volume is 58 
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Baked Enamel on 30 Gauge Metal 
Write for FREE SAMPLI 


Literature and Prices 


LANCELOT STUDIOS 


100 SEVENTH ST., PITTSBURGH 22, PA. 


Illustrated 
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Iwo imiportant announcements 
have come from prefabricators in 
The first, from Scholz 


Toledo, Ohio, concerns 


recent days 
Homes of 


its newly formed acceptance cor- 


poration which will furnish interim 
financing for Scholz dealers where 
it is not available 


eve! The accept 


ance corporation will not be the 


permanent le nder but will arrange 
‘take out 


permanent mortgage 
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“ he nh necessary 
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CONSULT THESE SPECIALISTS... 


FOR REAL ESTATE FOR IDEAL FOR LAND PLANNING 
SALES STORE LOCATIONS 


> > 
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Financing Service. 


Local Field Service. 


Turn-Key Contracting Service. | 
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National Advertising Support. / 


j 


/ 


b 


MALCOLM R. PRINE, Columbus, Ohio 
Realtor tells the phenomenal Story of 
Shady Lane Park and its rapid growth 





